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Mid-Month Survey of Output 


In De 


6,000 More Units Sold Than Produced in April, With DE VAUX BEGINS 


Last Ten Days of Month Estab- 
lishing a Record 


Detroit, May 13.—One of the most encouraging reflec- 
tions on current business to come out of this automotive cen- 
ter in recent months is the announcement here that Chevro- 
let dealers reported 85 per cent. more cars sold at retail in 





April than in March; that 
greater than production, and 
period of the month exceeded 
by 5,000 new cars and trucks. 


April sales were 6,000 units 
that sales in the last ten-day 
either of the other two periods 


In the last ten days, dealers re-@— 


ported purchases by the public of 


24,176 units, according to W. = 
Knudsen, president and gener 
manager, aS compared with oaT 


in the second ten-day period, a 
17,461 in the first period. 

The total of 61,309 compares with 
33,125 sold in March, a gain of 85 | 
per cent, and with 55,432 built in| 
April, which was 5,000 more than the 
production schedule called for at the 
beginning of that month, Mr. Knud- 
sen reported. 

“The public response to our prod- 
uct went ahead of expectations 
during April,” Mr, Knudsen said. 

“The large increase in the fast 
period over the other two appears 
to indicate,” he continued, “that 


(Continued on Page 4) 


DODGE MAY SALES 
RUNNING 4.1% OVER 
SAME MONTH 1931 


Detroit, May 13.—Weekly reports 
of total deliveries by Dodge dealers 
reflect definite im- 


provement. During the week ended 
May 7 deliveries ran 4.1 per cent. 
ahead of the same period of 1931, 
according to the factory statistical 
department, 

This increase over 1931 figures 
follows directly on the heels of the 
report for the week ended April 
30, during which Dodge deliveries 
reached a new high for 1932 and 
were the largest for any week since 
September & 5, 1931. 


continue’ to 


TIRE PRICES WILL 
ADVANCE 109%, IF 
| EXCISE TAX COME 


| New York, May 13.—Tire and in- 
ner tube manufacturers are confer- 
ring on new schedules of prices, 
reprsenting advances of from 10 to 
12% per cent., to be put into effect 
if the three cents a pound excise 
tax on casings and the 5 cents a 
pound tax on inner tubes are passed 
by Congress. 

As the average casing weighs 
about sixteen pounds, it is estimated 
the taxes will add from 45 to 50 
cents to the cost to the consumer. 
The tax on tubes will add another 
five or ten cents. The price ad- 
vances are expected to cover this 
tax, and it is thought likely that the 
larger advances will fall upon inner 
tubes. 

Prices for tires are now the lowest 
on record. Standard balloon casings 
range, as quoted by a leading man- 
ufacturer, from. $4.79 to $7.53, de- 
pending on the size. Truck and bus 
tires, having fourteen plies against 
the passenger car six, and being far 
heavier, range from $15.45 to $61.65. 
Inner tubes, also at the lowest point 
recorded, are $1.03 to $2.05 for the 
ordinary sizes. 

The proposed excise tax takes the 
place of a five cents a pound import 
duty on crude rubber. The change 
followed revelation that substan- 
tially a year’s supply of crude rub- 


___(Continued on ued on Page 6) 





Reo Adds New Gold Crown 


Speed Wagon Unit to Line 


Lansing, Mich., May 13.—On Sat- 
urday, May 14, the Reo Motor Car | 
Company will announce a new 
speed wagon with a V-type radiator 
and the Reo Gold Crown six- 
cylinder engine. 

This newcomer in the _ speed; 
wagon family is designed to give 
commercial vehicle buyers a husky, 
oversized truck model. 

The Reo six-cylinder Gold Crown 
truck engine is the outstanding fea- 
ture of this new series of 1%-ton 
speed wagons. These new speed 
wagons provide loading space un- 


usually large for trucks of their 
rated capacity, 102 inches behind 
the cab on 140-inch wheel base 


chassis and 126 inches on the 164- 
inch. The mechanical specifications 
indicate that bearings areas, brak- 
ing surfaces and dimensions of vital 
parts have all been made liberal to 


(Continued on Page 6) 











ANNUAL MEETING 
IN N.Y. ON JUNE 9 


New York, May 13.—The annual 
meeting of the National Automobile 
Chamber of Commerce will be held 
on June 9 at headquarters, 366 
Madison Ave., in this city, 

An unusually full attendance is 
expected for this meeting. Every 


OUTPUT OF NEW 
CUSTOM 80 COUPE 


Grand Rapids, May 13.—Produc- 
tion of the De Vaux 80 custom coupe, 
sport coupe and standard coupe 
started in the Grand Rapids plant 
of Continental De Vaux Company, 
this week, 

Due to the unfinished body dies 
the manufacture of the coupe mod- 
| els has been held up. Production ot 
the sedan models was begun April 
15. 

Many orders have been placed by 
De Vaux dealers and distributors for 





immediate delivery of the coupes. | 


The first two weeks of production 
will be used to meet the demand for 
the cars. 


‘RUBBER CONSUMPTION 
| DURING APRIL DROPS 
6.7% UNDER MARCH 


New York, May 13.—Consumption 
of crude rubber by manufacturers 
in the United States for the month 
of April amounted to 25,953 long 
tons, as compared with 27,828 long 
tons for March, 1932, and represents 
a decrease of 6.7 per cent., ac- 
cording to statistics released by the 
Rubber Manufacturers Association 
today. 

This organization reports imports 
of crude rubber for the month of 
April to be 37,017 long tons, a de- 
crease of 12.7 per cent, below March 








and 20.6 per cent. under April a 
year ago. 
The association estimates total 


domestic stocks of crude rubber on 
hand April 30, at 343,098 long tons, 
which compares with March 31 
stocks of 334,566. April stocks show 
an increase of 2.6 per cent. above 
March of this year and 50.2 per 
cent. above the stocks of April 30, 
1931. 

The participants in the compila- 
tion report 40,387 long tons of 
crude rubber afloat for the United 
States ports on April 30, which 
compares with 44,190 long tons 
afloat on March 31, 1932, and 42,525 
long tons afloat on April 30, 1931. 


MAYNARD OF CHRYSLER 
DIES SUDDENLY AT HOME 


Detroit, May 13.—Howard E, May- 
nard, 53, assistant chief engineer of 
the Chrysler Corporation, died sud- 
denly this morning at his residence 
in this city. Death resulted from a 
paralytic stroke, which came with- 
out warning or previous indisposi- 
tion. 

Mr, Maynard was born at Am- 
herst, Mass., on March 16, 1879. He 


was educated at Massachusetts | is to take as guideposts the develop- 
Agricultural College, Worcester |ments through which we have} 
Polytechnic Institute and Boston | passed.” 


College. He had also received an 
honorary degree from the Franklin 





president of automobile and truck 
manufacturing companies in the 
chamber membership has signified 
his intention of being present. Many 
important discussions are expected 
to come up during the meeting and 
the feeling is that policies will be 
formulated of far reaching interest 
to all branches of the automotive 
industry. 





Institute. 

He first- became associated with 
the automotive industry in 1910, 
when he came to the present site of 
the Chrysler Highland Park plant 
with the United States Motors Cor- 
poration. He remained on this same 
site from 1910 until the time of his 





(Continued on Page 4) 


troit Sho ws Increases 


io Ford ont Plymouth Step Up Schedules for 
Remainder of Current Month; Experts 
Expect Peak in May 


By CHRIS SINSABAUGH 
New York, May 13.—A mid-month check-up of pro- 
duction activities in the Detroit sector shows that the Michi- 
| gan plants are going at a slightly faster pace than in April. 
The first fortuight’s figures are encouraging and it is 













| thought that, if anything, th 


MAY PLYMOUTH 
| SALES ON INCREASE, 
MOOCK REPORTS' 


Detroit, May 13.—Preliminary re- 
| ports of motor car registrations for 
the month of April and the first 
week in May show an increasing 
percentage of Plymouths being reg- 
istered in the low-price field, ac- 
|cording to H. G. Moock,’ general 
sales manager of Plymouth Motor 
Corporation. 

April registrations in San Fran- 
cisco, Moock said, showed Plymouth 


| 





doing 67 per cent. of the combined | 


registrations of the other two low- 
priced cars. Binghamton registra- 
tions for the month of April give 
Plymouth 58 per cent., while Cleve- 
land shows Plymouth with 52 per 
cent, of the other two combined 
April registrations. 

Other cities in which Plymouth’s 
percentage of the combined regis- 
trations as shown by latest April fig- 
ures were imposing, according to 
Moock, included New York, Chicago, 
St. Louis, Portiand, Indianapolis, 
Buffalo, Oakland, Sacramento and 
Baltimore. 








ey will be improved upon in the 
—next two weeks, 


As to June, that is something 
else again, for those who do the 
experting think May is going to 
be the big production month of the 
year and that from Decoration Day 
on things will be tapering off, which 
| is something that would happen 
|even in a normal year. 

The limelignt naturally centers 
;}on Chevrolet, Plymouth and Ford, 
for the big three are the ones who 
are moving fastest. Chevrolet will 
not announce its production goal 
for this month, but there is every 
| reason to believe that the April 
| figures of 55,432 will be exceeded. 
The basis for this prediction is 
found in the fact that in April 
Chevrolet sold 6,000 more units than 
it produced. So far this month the 
signs indicate that this sales pace 
will be maintained and of course 
production must keep up. 

Plymouth is turning ’em out at 
the rate of 1,100 units a day and 


| working five days a week. This pace 


has been maintained for more than 
three weeks and there is every rea- 
son to believe that it will hold 
throughout May. 





Ford is the stumbling block of 
the prophet, for the information re- 
garding Henry’s product comes only 
by “grapevine telegraph.” Piecing 
together what comes this way, it 
is said Ford’s production for May 
will run between 42,000 and 45,000, 
maybe 50,000. It is said that the 


_ (Continued ontinued « on Page 2) 


A, S. -. Discusses Truck, Bus 
Maintenance and Operation 


By J. RUSSELL WALSH 
New York, May 13.—Members of 


the Automotive Service Association | 


and their guests were given a gen- 
eral perspective of the motor truck 
and bus from a historical stand- 
point, their operation and mainte- 
nance, future engineering develop- 
ments and needs of the present at 
the regular monthly meeting held 


last evening at the A. W. A, Club- 
house. 
“The best we can do,” said B. B 


chief engineer of the 
Autocar Company, Ardmore, Pa., in 
discussing “Trends and Develop- 
ments of the Motor Truck and Bus,” 
“in predicting future developments 


Bachman, 


In tracing the development of 
these vehicles the speaker referred 
to the inter-relation of general de- 
velopments in roads, grades, operat- 
ing speeds and vehicle design. The 
development of highways has only 
started, the speaker asserted, and if 
that is so we are only in the begin- 
ning of the development of vehicles 
which will use these facilities. 

Mr, Bachman pointed to the need | 


|} would reflect a 


required to propel a vehicle and re- 
ferred to recent changes in passen- 
ger-car design affecting streamline 
to reduce resistance and thereby the 
power required to propel the vehicle. 
He predicted that the next few years 
radical departure 
from what is now considered con- 
ventional body design. 

More ability is needed in the 
larger commercial vehicles, not in 
the direction of higher top speeds, 


|but in ability to attain and hold 


higher average speeds. This ac- 
complishment will demand better 
acceleration from a stop and better 
hill.climbing ability in order to at- 
tain greater sustained average speed. 
Engine displacements per cylinder 
should be reduced in order to with- 
stand the bearing pressures im- 
posed by pistons and rods and, 
from the thermal standpoint, be- 
cause the heat flow is greater in the 
larger cylinders and is more diffi-_ 
cult to transfer to the cooling 
water. 

Another problem, vital in bus and 
truck operation, is engine speed. It 
was pointed out that especially on 





for reducing the amount of power 


|long, steep grades, the engine speed, 
| when operating in second gear, with 


(Continued on Page 6) 








N.S. P. A. GROUPS ELECT 
OFFICERS, DIRECTORS 


Detroit, May 13.—Permanent or- 
ganizations with officers and boards 
of directors are being formed by the 
three manufacturers’ credit groups 
of the National Standard Parts As- 





MET. SECTION S. A. E. 
PLANS AERONAUTICAL 
MEETING MAY 19 


New York, May 13.—Plans have 
been completed for the May meeting 
|of the Metropolitan Section of the 
|S. A. E., which will be held May 19, 
in conjunction with the Aeronautical 
| Chamber of Commerce at the A. W. 
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FINANCIAL NEWS 


COLUMBIAN CARBON 

New York, May 13.—The Colum- 
bian Carbon Company and subsid- 
iarles for the quarter ended March 
31 last reports a net income of $277,- 
954 after depreciation, depletion and 
Federal taxes, equal to 51 cents a 
share on 538,420 shares. This com- 
pares with a net income in the first 








sociation. 

The Chicago group of twenty con- | A. Clubhouse, 357 West 57th St. 
cerns selected as its officers: F. J. 
Dvorak, Clawson & Bals, Inc., Chi- 
cago, president; F. C. Kip, Automo- | 
tive Thrust Bearing Corporation 
of Chicago, vice-president; M. R. | 


Schrepferman, W. D, Foreman Com- : : : 
any. Chicago, secretary-treasurer. |P€¢Ting in Relation to Aviation. 
pany, 3 Discussions will follow. 

The board of directors 1s cOM-| The 
posed of the above mentioned offi-| brought in the slate of officers for 
with the addition of M. a. ae ne oe oe for the 
Wahlstrom, Burd Piston Ring Com- theca 3 term, as r  Dateher 
pany, Rockford, Ill., and C. Wohl- | Vice-Chairman A, F. Coleman 
huter, Burgess-Norton Manufactur- Vice-Chairman for Aeronautics, 

| 


7 any, Geneva, Il. F. C. Mock 
— | Vice-Chairman for Marine, 


The New York and Cleveland | Wm, E. John 
groups expect to follow shortly with | Treasurer.............. C. H. Baxley 
announcements of their elections. | Secretary J. Edw. Schipper 

Meetings of the groups aa | 
scheduled are: Chicago, May 17;| FORD PITTSBURGH PLANT 
New York, June 21; Cleveland, June | 
28. At these meetings announce-| 
ments of the summer schedule will | 


National Defense.” 
president of the Curtiss-Wright Fly- 
ing Service, will speak on “Engi- 





cers, 


Pittsburgh, May 13.—The local 


be made. 
It is expected, N. S, P. A. head-| Ford automobile plant will resume 
quarters advises, that a fourth) operations within ten days on a 


group will be formed shortly to meet | day and night schedule. Employ- 
regularly in another city, as yet un- | ment will be given to more than 
announced 1,200 workers and production will 


At these meetings, conducted un-|@™ount to over 100 cars daily. 
der the direction of the National} - F. Leonard, local branch man- 


‘ “atti rele which acts | 28? for the Ford Company, an- 
Lae oo 7a —e oan — nouncing the resumption, stated that 
aceon manufacturers participat- similar orders for renewal of plant 


ing submit the names of jobber ac- | ROCVEY nave been sent to all Ford 
emante ter Gavenien plants in the Eastern territory. 


Minutes of the reports at each’ GLIDDEN BUICK APRIL 


meeting are issued to ALL concerns 
in each of the three groups so that | 
an accurate cross-section on ac-| 
counts in all sections of the country | 
is made available. 


MOTO METER STOCKHOLDER 
RE-ELECT ALL DIRECTORS 


New York, May 13.—At the ad- 
journed session of the annual meet- 
ing of stockholders of Moto Meter 
Gauge & Equipment Corporation, 
held at Wilmington, Del., on May | AT LANSING PLANT SOLD 
11, 1932, the following directors were Lansing, Mich., May 13.—Officials 
re-elected, each to serve for a term | of the Central Trust Company an- 
of three years: M. R. Hutchison of | nounced that they have disposed of 
New York; R. G. Martin, president; | practically all furniture and office 
Jervis Williams of New York and /|equipment of the defunct Durant 
G. M. Williams of Indianapolis, Ind.| plant here. Manufacturing equip- 

At the same time the stockholders | ment of the plant still is intact, and 
ratifed and approved the acts of the | will be sold as one unit, it was an- 
directors and officers during the last |nounced. Central Trust is the local 
year without a dissenting vote. ‘receiver for Durant. 


New York, May 13.—April deliv- 
eries of new Buicks by the Glidden 
Buick Corporation exceeded March 
deliveries by 37 per cent., accord- 
ing to a report issued by F. L. 
Yarrington, general manager. 

The report also shows an in- 
crease of 27 per cent. in used car 
deliveries for the same period. 


DURANT OFFICE FITTINGS 














Owners of 1,500,000 Business Vehicles 
Will Get the Issue of May 20th | 


Fleet owners having 10 or more vehicles, 
25,000 names, will receive the truck issue 
May 20th. Only Automotive Daily News 
can provide such wide distribution at no 
additional cost to the advertiser. 


| 


If you want to reach not only those owners 
but all exclusive truck dealers, important 


bus operators, 8,000 passenger car dealers 


Major-Gen. James A. Fechet, for- 
mer chief of the Army Air Corps, 
will talk on “Aviation in Relation to 
John §. Allard, 


nominations committee has 


TO RESUME; 1,200 JOBS 


DELIVERIES UP 30%' 


and importan 


May 20th issue with a page at $350; half 
page at $175 or a quarter page at $87.50. 


t factory officials, use that 


quarter of 1931 of $560,501, equiva- 
lent to $1.04 a share on 536,395 
shares. Consolidated income ac- 
counts show net after Federal taxes 
was $600,775, as against $965,850, 
while depreciation and depletion 
amounted to $350,280, as against 
$408,652. 


AMERICAN BOSCH 

Springfield, Mass., May 13.—The 
United American Bosch reports in 
the initial quarter loss of $134,358 
after depreciation and other charges. 
Net loss of $306,259 after applied 
burden. This compares with net 
profit of $48,436 before under applied 
burden and net loss after this charge 
of $89,847 in the first quarter of 
1931. 


WESTERN AUTO SUPPLY 
Chicago, May 13.—Western Auto 
Supply reduced the quarterly divi- 
dends on the no-par Class A and 
Class B stocks from 50 cents a share 
to 25 cents, both payable June 1 to 
stock of record May 20. 


TIDE WATER ASSOCIATED 

New York, May 13.—Tide Water 
Associated Oil and sudsidiaries in 
the quarter ended March 31 report 
consolidated net profit of $527,602 
|}after interest, depreciation, deple- 
tion, taxes, preferred dividends, etc., 
equal to 78 cents a share on 674,130 
| Shares of 6 per cent. preferred, ex- 
cluding 21,382 shares held in the 
treasury, compared with net loss of 
$191,575 in the first quarter of 1931. 


TIDE WATER OIL 

New York, May 13.—Tide Water 
Oil reports for the quarter ended 
March 31 net profit of $8,503, after 
depreciation, depletion, taxes, mi- 
nority interest, etc., compared with 
net loss of $1,145,344 in the first 
quarter of 1931. March quarter net 
is equal to 4 cents a share on 199,446 
shares of 5 per cent. preferred. 


CONTINENTAL OIL 

Wilmington, Del., May 13.—T. S. 
Lamont of J. P. Morgan & Co., a 
son of Thomas W. Lamont of that 
|firm, has been elected a member of 
the executive committee of the Con- 
tinental Oil Company. The annual 
meeting of the stockholders was 
held in Wilmington, Del., on Tues- 
day last, and the retiring directors 
were re-elected. The board held its 
organization meeting Wednesday, 
when all of the officers were re- 
elected. 











SHELL TRANSPORT 

New York, May 13.—Shell Trans- 
port and Trading declared a final 
dividend of 17!% per cent. on the 
common stock, tax free, for 1931. 
This disbursement compares with 
total payments of 174 per cent. in 
1930. 


ROYAL DUTCH 
New York, May 13.—Royal Dutch 
declared a final dividend of 6 per 
cent. for 1931, against an interim 
dividend of 10 per cent. and a final 
dividend of 7 per cent. the preced- 
ing year. 


BURMAH OIL 
New York, May 13.—Burmah Oil 


| declared a final dividend of 1214 per 


cent., less tax, the same as last year, 
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CAN YOU USE THIS MAN? 


Twenty years of successful automobile ex- 
perience, including fourteen years with one 
manufacturer which covered duties of ac- 
countant-cashier, credit manager, retail 
and wholesale manager. Past six years 
in branch house of one of the larger au- 
tomobile companies and also as manager 
of one of their larger dealers. Due to 
business conditions, present directors have 
decided to liquidate, necessitating a 
change. Age thirty-seven, married and in 
splendid health. Best of references. Can 
locate where necessary. 


Box 296, Automotive Daily News 
427 Fisher Bldg., Detroit, Mich. 
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Sales and Service 
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Foy’s Inspiration 
We Agree 


° * ° 


Doughnut Tires Gain 


+ 





Chris Sinsabaugh— Detroit Editor 





HERE’S a lot to be said about Pat O’Dea’s new scheme— 
placing a salesroom in the service station which he is 
trying out as Graham-Paige distributor in Detroit. This 
plan, you will recall, was described in detail in Wednesday’s 
A. D. N. I have given it the once over and find several 
unusual angles to it. 

First of all, instead of charging the salesroom space in 
the service station to overhead, O’Dea charges rent, which 
goes to the credit of the service station itself. So the service 
men themselves are on their toes to help make sales, because 
their department not only gets the rental but also a certain 
percentage of the sales price. A service man, discovering 
that an owner to whom he is selling service is interested in 
a new car, he holds the attention of that owner until a sales- 
man from the sales department can come to the rescue. 

Another point is that an owner, waiting for a repair 
job, can be taken out in a new model to kill time. Having 
heard the sad news about how much he is going to have to 
pay for repairs on his old car, he is in the right frame of 
mind to consider buying a new one, and he has no false ideas 
about the value of the trade-in. 

* ‘* 4 

“WHEN I WAS IN COLLEGE and without any money 
to gratify my ambition to buy one, the height of my ambition 
was to own one of those smart-looking Scripps-Booth road- 
sters which were the vogue some twenty years ago,” says 
Byron Foy, president of De Soto. 

“T never forgot my admiration for that car, and when I 
got to building automobiles myself the mind picture I had 
was that Scripps—snappy, smart and stylish. I think this 
year’s De Soto is all of that, but I propose to make the 1933 
even smarter.” s 


THIS WRITER had the same kind of a yen about the 
Scripps and besides he was personally interested, because 
it was designed by an old editorial co-worker on Motor Age— 
Bill Stout. Bill was our cyclecar editor, and he tried his hand 
at designing. He brought out the Imp cyclecar, then followed 
it with the Scripps, after he had dropped the editorial 
scissors. . 

To my mind, that Scripps was years ahead of its time. 
Had it been kept as a roadster I think it would still be on 
the market and most likely be a popular second car for the 
well-to-do family. . y 


* 7 

THE DOUGHNUT tire movement is gaining momentum. 
With De Soto, Graham and Rockne giving the low-pressure 
type as optional equipment, we now get the information that 
more than one-fifth of the Graham eights sold since the com- 
pany gave this option have been doughnuts. Graham calls 
"em “comfort tires.” 











ke 


* 





Detroit Survey Shows 
Improved May Schedules 
| JERSEY MANUFACTURERS — 


(Continued from Page 1) 


first week of May production was 


sages RE-ELECT J. P. BIRD 
11,000 in five working days, the sec- 


On Wednesday! Trenton, May 13—J. Philip Bird 
of this week the count is said to/of this city and Plainfield was re- 
have been 2,000 with something like | elected pvesident of the Manufac- 
900 of the eight engines coming | turers’ Association of New Jersey in 





through. 
Ford is just getting started. He 
has been out of the market for 


months and now with the rest of the 
industry about ready to taper off 
on 1932, Ford figures will get big- 
ger and bigger each month and it 
would seem as if he will come close 
to the 750,000 for the year that 
has been predicted. 

As for the others and not getting 
specific, it looks as if in the ma- 
jority of instances there will be pro- 
duction increases over April. Not 
much, maybe, but enough to demon- 
strate that there has been an im- 
provement in business and a pick-up 
in buying. Indeed, there are some 
who declare that the last half of 
1932 will be better than the first 
six months. 


Atlantic City. He enters upon his 
| twenty-first year in the office. 

Other officers elected were: J. W. 
Ferguson of Paterson, vice-presi- 
dent; William F. Birch of Dover, 
second vice-president; former Sen- 
ator Harry D. Leavitt, Trenton, 
treasurer, and W. C, Billman, Tren- 
ton, secretary. Charles W. Crane of 
Elizabeth, N. J., vice-president for 
twenty years, retired because of ill 
health, was given an ovation. 
CONTINENTAL-DE VAUX 

NAMES KELLY IN N. Y. 

New York, May 13.—S. H. Kelley 
has been appointed district manager 
for Continental-DeVaux. Kelly is 
now engaged in arranging for dis- 
tributors in sales agencies for this 
district. 
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Retail Salesmen 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 
let us get it ready for publication. Your achievement or your mistake 
may help another salesman to make sales or avoid errors that cost 


you commissions, 
Dealers read this page. Give us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't, 


HOT SPARKS FOR SALESMEN 


By CHRIS SINSABAUGH 


VT“HESE days, dealers are digging up all sorts of ideas that 

may help make sales, as I found out when I was talking 
to a Rockne executive the other day. 
he had heard of that came over his desk in his dealer mail. 

One Rockne dealer finds he gets valuable word-to-mouth 
advertising by hiring unemployed men to drive new cars 
back from the factory. What they tell their friends about 
the performance upon their return is said to win many con- 
verts. Another dealer builds up goodwill by sending out 
cards with his phone number on them, offering to give the 
correct time to any one calling up. 

One salesman makes a practice of picking out a likely 
looking car parked at the curb and leaving a note that he has 
a prospect looking for a job just like it. His phone number 
is attached. He gets many phone calls as a result, and he 
sells 30 per cent. of them 

aK ~ *€ 


ANOTHER STUNT that has been tried by a salesman 
to get prospects is to approach the foreman of a construction 
gang and ask for a Mr. Rhodes, say. Nine times out of ten 
there is no workman of that name, whereupon the salesman 
apologizes and says he is looking for a man who is going to 
buy a new automobile. In nearly every instance, I am told, 
the foreman gives the name of one of his workmen who is 
in the market. 





‘GET THE DEPOSIT NOW’ SLOGAN 
RULING THIS SALES DEPARTMENT 


By K. H. LANSING 


Heinel Brothers, Broad and Tioga Streets, Philadelphia, 
recently appointed distributors of Willys Ov erland and W illys- 
Knight cars and operating in a territory from the Schuylkill 
River to the Delaware River and from the boulevard to 
League Island, conduct their retail sales department along 
lines differing widely from those of most other distributors 
and dealers. In fact, they did sO when they handled other 


makes of automobiles. i. 
The Heinels have been in business | $1,700 in prizes. The brothers started 
in Philadelphia for twenty years,| the present year with four salesmen, 
having started in the grocery trade. | in addition to their own selling ef- 
Then the family entered the funeral | forts, but now Behan has been found 
transportation business, having | of sufficient help. 
thirty-one funeral hacks on the His ability to sell either a step-in 
streets, valued at $90,000; later, in| prospect, or one he has sought out, 
1926, adding $47,000 worth of neW|almost invariably obtaining a de- 
Packards, or thirteen units, and do-| posit on the first contact, is con- 
ing approximately $70,000 business | sidered remarkable. Sometimes this 
with them annually for three suc- |i, effected under most unusual cir- 
cessive years. In January, 1930, they | cumstances. For example, less than 
gave up this phase of their opera-|_ month ago a railroad employee 
tions and began to concentrate on dropped into the salesroom to con- 
the service and car sales business sider buying a used car if he saw 
they had set > meanwhile. any he wanted. Behan sold him, 
The four Heinel brothers conduct- | immediately thereafter tackling him 
ing the business are Roland and El- for a deposit, according to his cus- 
mer, who supervise the selling end, tem When the man said he had 
a well as taking part in it; Howard, no money with him, Behan quickly 
who is shop foreman, and John, who suggested that, being a railroad em- 
manages the parts department. A rloyee, he probably had his rail- 





ister } kkeeping. . : . 
str attends’ to the bookeehng ed tac yht him which he Woul 
service building, which is three |¢ lad to hold in lieu of a deposit 


until he could bring in the money. 
The man gave up his pass as a 
i“*hostage” for the sale. Behan was 
|confident his new customer would 
not let the pass remain out of his 

Heinel Brothers employ one sales- | possession any longer than was 
man, William Behan, who specializes | necessary, and sure enough, he soon 
in selling used cars, but who also|returned with a $75 deposit on his 
sells new automobiles. This policy | purchase of a 1928 four-door Hud- 
of having but one salesman, besides |}Son sedan, priced at $325. Some- 


stories high, having a frontage of 
69 feet and a depth of 175 feet, and 
they also operate a large storage 
garage, with servicing facilities, at 
4340-46 North 7th St. 


the two brothers who sell cars, is a| times Behan, after having accepted | 


a relatively small deposit to clinch 
|}a deal on the spot, has induced his 
prospect to return shortly with a 
Roland Heinel also has 


return to a former practice. In 1930, 
when Heinel Brothers’ firm was the 
leading dealership for two brands of | 
cars of a certaim make in this city, | larger one. 
Roland Heinel sold 250 new cars and|made unusual deals, accepting at 
won $1,500 in prizes offered by the |}one time an electric refrigerator 
factory, and in that year there were| worth $400 as a $200 
no salesmen employed by the house. | allowance. 

In 1931 the two brothers had no as- Behan’s personality and smooth- 
sistance in selling. In 1929 they had | ness with prospects, with his essen- 
three salesmen in their employ, sold | tial fairness in all dealings, are sup- 
489 cars and won approximately'posed to be accountable for his 








He told me of several | 


exchange 





‘USED CAR SALES 
| RECORD MAINTAINED 
BY ADVERTISING 


Consistent newspaper 

which stresses thorough recondi- 
|tioning and dealer reputation has 
enabled the Bradford Motor Com- 
pany, Cadillac-La Salle and Reo 
dealership of 42 Stone St., Meriden, 
Conn., to maintain a remarkable 
sales record on used cars. 
During the year 1931 the concern 
|delivered 120 used cars at an ave- 
jrage price of $330 each, and showed 
average loss per car of $18, accord- 
ing to C. M. Bradford, president 
and manager. 


proved that it is possible to move 
used cars in substantial volume 
without resorting to “circus” adver- 
tising, auction ballyhoo, prize of- 
fers and similar promotion. The 
|Bradford advertising 
|Many cases 
;}which might be used by a jewelry 
store or other business. 

The Meriden dealer believes in 
simple advertising copy, with indi- 
vidual appeal and minus scareheads 
and frills. Through his newspaper 
ads he has been able to build a 
reputation for the good condition of 
his used cars so that it has become 
somewhat of a tradition among Sil- 
ver City car owners, 


All cost of repairs and recondi- | 


tioning on used cars is figured into 
the average loss of $18 on 1931 sales, 
although this amount does not in- 
clude sales expense. With the small 
organization which Mr. Bradford | 
maintains, it is extremely difficult 
to apportion the actual sales cost, 
_ {which is not great. 


ability to sell quickly and obtain a 
deposit. The house does business on 


possible and, once there, should be 
sold before he leaves, otherwise a 
competitor may sell him within a 
few minutes after he has left. But 
long experience in meeting and 
judging prospects undoubtedly has 
considerable to do with this sales- 
man’s ability to “get his man” and, 
incidentally, his deposit. Behan, 
who, as a chauffeur away back in 
1906, drove a one-cylinder Cadillac, 
started selling automobiles in 1909. 
Among the cars he sold in his early 
experiences were Locomobiles, 
Searchmonts, the Reading “40” and 
the Middleby. When Graham Broth- 
ers were taking over the Jewett out- 
fit, Behan had the job of collecting 
proxies for the stock voting. While 
an “old-timer,” from the point of 
view of experience, Behan, trim in 
build and light in step, with a ready 
smile and pleasant voice, is in his 
prime as a salesman. 


One method that helps along sales 
in the sales and service building is 
the fact that any one entering to 
pass through to either the parts or 
the quick service department is 
obliged, because of the purposeful 
arrangement of new and used cars 
on the main floor, to walk through 
an aisle of them, the new cars, of 
course, being in the foreground and 





cars next in order. This plan fre- 
quently has promoted spot sales. 

| 
| through the salesroom to enter the 
service department, saw a 1930 Essex 
town sedan he liked, priced at $350. 
| He was responsive to Roland Hei- 





| including what was made on the re- 
| sale of the exchange car. 

All mechanics in the service de- 
partment and the men in the parts 


division help to sell cars through |! 
hav- | 


suggestion in the obvious way, 
ing many opportunities. New car 
are thus effected when wrecks 
he old tub is pretty 


| sales 
come in, where 


badly banged up,” or where repair | 
which would cost more | 


jobs arrive 
than they are worth. One customer, 
who had $85 worth of repairs done 
on a car, responded to the sugges- 
tion to buy a new Willys roadster 
| and traded in his 1931 Ford coupe. 
One of the 


‘ 


(Continued on Page 6) 


advertising | 


Mr. Bradford’s achievement has} 


copy is in| 
comparable to that | 


| auxiliary 


|direction indicators and mechanical 
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Trade Association News. 
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M. E. M. A. Warns Against 
Discriminatory Taxes 





A warning is issued to its mem-|1, 1932, for the renewal of such 
bers by the Motor and Equipment | licenses. 
Manufacturers Association against Now comes Virginia with its 


new kinds of discriminatory taxa-j| House bill No. 339, ty which manu- 
tion against the automotive industry |facturers of lighting, horn, signal, 
which are beginning to appear. The | Windshield wiper and mirror equip- 
warning bulletin of the association| ment must obtain certificates of 
points out that these various forms |4Pproval by the time the law be- 
of taxation may spread in their|COmes effective, June 20, 1932, or 
state application and should be| their products will be illegal in this 


closely watched and vigorously op- | State. ; 
posed. As stated in General Bulletin No, 


The bulletin follows: 20 regarding this new Virginia law, 
; it and the Pennsylvania enactment 

By A. H. EICHHOLZ have established a precedent which 
General Manager M. E. M. A. | is likely to be followed by others, 


General Bulletin No. 9-A informed | "4 wich = & Dew form of “regu- 
lation” placing still another ob- 


members about the recent Pennsyl-| stacle in the path of sales of auto- 


vania law requiring vehicle owners| motive products—as if more than 
of all kinds operating in that state}®0ugh did not already exist. 
to carry electric head lamp devices,| Of course, these so-called certifi- 
driving lamps, rear and cates of approval call for the pay- 
combination rear and signal lamps,|™€" of a fee. They are to be re- 
garded as new forms of “shake- 
down” legislation that produce com- 
paratively little revenue as against 
list of such equipment by trade and — = _ ~ = be ee 
brand names and the different dates St cone et tees Se eee 
after which it would be illegal to| somes, “rough numerous | other 
i , - forms of taxation against the in- 
use such equipment unless the! qustry, or (and bear this in mind) 
makers of it renewed their licenses, | as compared with what it costs 
together with the information that 
time had been extended until July 


signal devices of an approved type, 
and attached to that bulletin was a 





(Continued on _Page 4) 





the plan that the prospect should be | 
gotten into the salesroom as soon as | 


the best-looking reconditioned used | 


For example: A customer, walking | 


nel's suggestion that he buy it, and 
the deal was closed at 4 net of $450, | 


favored. methods of | 
advertising sales of both new and| 
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Ride to Prosperity 


N a truly constructive speech before the Board of Trade in 
New York city, Edward A. Filene of Boston recently 
suggested a definite means of bettering economic conditions 
in this country. Mr. Filene’s suggestion is that the United 
States government finance the construction of a great nation- 
wide system of four-fold superhighways. His argument 


follows: 

“Suppose we sit down with a large map of the United States, ignore 
for the moment the existing railways and highways, and lay out a 
national system of four-fold superhighways. Express traffic would be 
carried in two central roads, bordered on each side with a road devoted 
tc slower travel. All four roads would be restricted to one-way traffic. 
The highest speeds consistent with safety should be encouraged. Local 
highways would be overpassed, so there would be no interruption of the 
flow of vehicles. 

“If we build these four-fold automobile roads, we will be giving work 
directly to great masses of our unemployed. Indirectly, we will increase, 
perhaps even double, the present market for auto trucks and private 
automobiles. By so doing we will restore a business which, with its 
enormous direct and indirect employing power, is generally admitted to 
have been the basis for the unprecedented prosperity from which we 
have passed into this depression.” 

Mr. Filene acknowledged that he expected his plan to 
be attacked as hostile to the already burdened railway system. 
He stated that he believed that if the railways would learn 
their own business, which means co-operation in forming a 
truly comprehensive system of transportation, they would 
benefit, instead of suffering, by the acceptance of his plan. 
Here is his argument on this phase of the problem: 

“The railroads could collect and distribute from house to house by 
their own auto trucks. These trucks could be built so they could run as 
well on the railroad tracks as on the streets, thus doing away with the 
greater part of the expense and delay of reloading in freight yards. A 
step toward this idea has already been taken in the use of the so-called 


‘railwagons,’ which are truck trailers to be carried on a flat car. Two 
types of rail wagons have been tried out on electric railways between 
Cleveland and Toledo, and Chicago and Milwaukee. In each case the 
trailer is loaded at the shipper’s door and unloaded at the consignee’s 
door. 

“With the reorganization of transportation that I have described, 
the cost to the consumer of both freight and passenger transportation 
could be very greatly reduced. This would bring so many more goods 
and services within the buying power of the masses that an enormous 
increase in business would be sure to come, both for railroads and motor 
vehicle companies. I do not think it extravagant to say that traffic 
could be doubled. The railroads would certainly lose nothing in the long 
run by relinquishing traffic which they cannot economically handle, and 
by greatly increasing the traffic which they can economically handle.” 


Automotive Daily News can heartily indorse’ Mr. 
Filene’s plan, because it follows almost exactly the lines of 
a suggestion made in this column many weeks ago. At that 
time this newspaper suggested a $5,000,000,000 loan made 
by the United States government to be spent entirely in 
highway building. 

We based our plea on the fact that no other method of 
spending public money brings the same return for the outlay 
as highway building. Money spent for public buildings, for 
river dredging, for what you will, may be valuable in com- 
bating unemployment, but the later returns are nil, or nearly. 
Highways built anywhere bring with them a building up 
of the territory traversed. They turn unproductive land 
into farms, orchards and into sites for industrial operations. 
It is not too much to say that any highway will eventually pay 
for itself from increased taxes justified by the transporta- 
tion efficiency it brings to the country it traverses. 

If we are to spend huge sums of public money to relieve 
unemployment, and this seems almost a paramount duty at 
the moment, shall we not spend it on something that prom- 
ises, or, rather, is certain to bring definite financial returns 
over the years to come? 

Let’s build highways and insure future prosperity. 


Mail subscriptions to 1926 Broadway. 
Subscription Rates 
Single copies 5 cents. 
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In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 


opinions of our readers, They are 


not necessarily ours. If you have 


something to say en any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Likes Salesman’s Page 


Automotive Daily News: 
appreciate having an extra copy of 
your Automotive Daily News begin- 
ning with your first article which 
shows the special page entitled “Re- 
tail Salesmen.” 

Your articles are very good and 


I would 
| 


really are applicable to any line of 
sales, I think these articles alone 
are worth the price of your paper, 
especially for a salesman who is 
anxious to improve himself. 
CHARLES A. LENZ, 
Iroquois Underwriters, Inc., Dan- 
ville, Tl. 





M. E. M. A. Warns Against 
Discriminating Taxes 


(Continued from Page 3) 


manufacturers to comply with such / 


“regulation.” 

Let me _ illustrate: A mManu- 
facturer of an automotive device 
desired to have his product ap- 
proved in a certain state, the law of 
which required that such products 
have certificates of approval. 

Blueprints, test reports, samples 
for inspection, engineers’ state- 
ments, the entire history of the 
product and its wide-spread adop- 
tion and common use and accept- 
ance, other states and municipali- 
ties that had accepted it—nothing 
like this would be recognized: it 
was necessary for the manufacturer 
or his agent to appear before a cer- 
tain commissioner with a car 
equipped with the device for official 
inspection. 

As the matter was important to 
the manufacturer if his product was 
to continue being sold in that state, 
an officer of the company and a 
driver took the car equipped with 
the device several hundred miles to 
the state and up to the commis- 
sioner’s office. 

The commissioner was in, but 
deigned not to inconvenience him- 
self sufficiently to go out and even 
look at the car and the device. 

The manufacturer’s agent related 
to the Lord High Poo-Bah how he 
and the driver had brought the car 
some hundreds of miles in order to 
have the official test made, stated 
to the commissioner that he had 
been written to in consequence of 
which the agent had received an 
appointment, and that at the ap- 
pointed hour the representative of 
the manufacturer with his driver 
were actually before His Resplen- 
dent Majesty in the flesh and with 
the car and the device, all set to 
get the purpose of their call over 
with in full accordance with the 
legal requirements of the state. 

Without any vibrating indication 
of haste or interest the distant, un- 
concerned and unmistakably refrig- 
erated Servant of the State unbent 
sufficiently to send out a stripling 
of an engineer very evidently just 
out of school. 

The manufacturer’s representative 
invited this youthful knight of the 
slide rule, whom it was easily ap- 
parent was remarkable for what he 
did not know about the automotive 
industry (which lack of information 
was only topped by what he didn’t 
care to know) to conduct the test. 
The dear laddie said it wasn’t nec- 
essary! 

The representative then had to 
press him kindly to get into the car 
and take a ride. 

Without revealing the slightest 
ecstasy, in fact with reluctance, the 
embryonic Archimedes got into the 
car, which he refused to drive, rode 
off a block and back to the com- 
missioner’s sanctum sanctorum, 
jumped ship and declared it was 
enough and he was satisfied. 

The representative then went to 
the commissioner and requested a 
certificate of approval. 

The commissioner averred that it 
was a matter to be referred to the 
state attorney. 

Seeing that naught could be done 
with this delightful creature, the 
manufacturer’s representative, the 
car, the device and the driver jour- 
neyed back several hundreds of 
miles to the home port, since which 
time correspondence has taken place 
in a protracted and thus far fruit- 





less effort to obtain the certificate 
of approval. 

Think what it cost to send that 
representative, a driver and the 
equipped car about 800 miles in or- 
der to have the test conducted by 
appointment! 

Let us take another example of 
this recently enacted Virginia law. 
Among other items headlamps, sig- 
naling devices and other devices not 
named, as mirrors, windshield 
wipers, rear lamps, spot lights and 
other illuminating devices and other 
headlamps, much after June 20, 1932, 
have certificates of approval which 
cost the manufacturers thereof $150 
per each! 

It follows that if this compara- 
tively new kind of tax against the 
industry spreads through the other 
states, and if we take the Virginia 
cost of a certificate as a fair ex- 
ample (because it isn’t likely that 
the political gentry in other states 
will allow themselves to be outdone 
by Virginia) the makers of such 
equipment may in time figure forty- 
eight states times $150 each per 
certificate of approval—or the neat 
little pocketful of  spondoolix 
amounting to $7,200 for certificates 
alone, if they desire to sell their 
products throughout the nation! 

And while we are on the interest- 
ing and painfully absorbing subject 
of such discriminatory levies, just 
let the manufacturers add to this 
$7,200 the far greater cost of get- 
ting their agents and products, and 
not infrequently a legal representa- 
tive, ready for the tests—and then 
have a justified headache after 
they get through contemplating the 
picture here offered for considera- 
tion! 

As this form of impositious tax 
spreads, expect that these certifi- 
cates of approval may be required 
on practically everything that makes 
a car, the politicians having glee- 
fully dissembled the whole darned 
works in their energetic effort to 
plaster such certificates and their 
accompanying fees all over the 
motor vehicle and the industry pro- 
ducing it—an industry that now 
pays more heavily in one form or 
another of tax charges than does 
any other business in the country. 

And yet we have heard a few 
members remark that the Pennsyl- 
vania and Virginia enactments 
didn’t interest them because they 
did not sell their products in those 
states. Heaven help such an atti- 
tude! They just don’t know how 
this business of tax gathering legis- 
lation works, nor, apparently, does 
the whole history of taxation as ap- 
plied to the industry of which they 
are a part indicate to them the 
constant vigilance that must of 
necessity be exercised against just 
such trends as are represented by 
the Virginia and Pennsylvania laws 
—until such taxation arrives at 
their front door step and reaches 
out to scorch them! 

It is with all seriousness to be 
observed that manufacturers for 
their own protection must watch 
very closely such tax trends as 
herein are described. 

For their own good they must 
unite with all possible power in 
the industry within their respective 
states, to the end that the minute 
such “shake-down” legilation rears 
its greedy head they may attack 
it with all the might they can 
corral in an intelligent effort to 
kill it off as quickly as possible. 

We are for some Federal demon- 


stration tests and approval—but with 
our Constitution and states’ rights 
the road to such is a long, long 
way off. 

Frankly, this sort of state-by- 
state certificate of approval license 
or by whatever label it is named, 
is little other than a form of 
additional fee collecting “racket” 
that easily can spread to many 
other, perhaps in time al, states, 
and long, long before it gets any- 
| where near such development it will 
| have become an awful burden on 
manufacturers, a decided deterrent 
| to sales, and a major nuisance to 
every one concerned in the indus- 
try—excepting, of course, the state 
and municipal gentlemen for whom 
it will provide more easy jobs. 

Here certainly is one instance 
where in all truth it would appear 
that to be forewarned is to be fore- 
armed. 


CHEVROLET RETAIL 
SALES IN APRIL 854 
AHEAD OF MARCH 


(Continued from Page 1) 


a number of those people able to 
afford a new car, but who have 
not been buying for one reason or 
another, aré now coming into the 
market in the realization that one 
of the biggest single contributions 
they can make to national business 
recovery is to buy their new cars 
now.. 

“Every one of our new Cars rep- 
resents the equivalent of seventy- 
one days of work for people scattered 
throughout the United States. This 
means that the buyers who made 
our April showing possible con- 
tributed materially toward speed- 
ing the wheels of industry and the 
relief of unemployment.” 


MAYNARD OF CHRYSLER 
DIES SUDDENLY AT HOME 


(Continued from Page 1) 


death, having been associated with 
the various companies which suc- 
cessively owned and operated this 
plant. These companies included 
not only the original United States 
Motor Corporation, but the Maxwell 
Motor Company, Chalmers Motor 
Corporation, and finally the Chrys- 
ler Corporation. 

Mr. Maynard was a member of 
the Society of Automotive Engineers 
and Chrysler Engineer Club, having 
just finished his term as president 
of the latter. 


[ COMING EVENTS | 


MAY 

14-15-—Atlantic City, N. J. Annual con- 
vention New Jersey Automotive 
Trade Association. Hotel Jefferson. 

16-20—San Francisco, Cal. United States 
Chamber of Commerce, annual 
meeting. 

19-20—Chicago, Ill. National 
Manufacturers Association 
ing, Hotel Sherman. 

23-28—Chicago, Ml, Radio Manufacturers 
Association, meeting, Hote] Sher- 
man. 


Battery 
meet- 


JUNE 

France.—International Auto- 
mobile Manufacturers Association. 
sixth annual Motor Transport 
Congress. 

1- 3—Tulsa, Okla. American Petroleum 
Institute, mid-year meeting, Mayo 
Hotel. 

8-11—State College, Pa. American So- 
ciety of Mechanica! Engineers, Na- 
tional Oil and Gas Meeting. 

12-17—White Sulphur Springs, W. Va. 
Society of Automotive Engineers, 
summer meeting. 

20-24—Atlantic City, N. J. American So- 
ciety for Testing Materials, annua) 
meeting, Chalfonte-Haddon Hall. 


JULY 
Grand 


Paris, 


Prix Automobile 
Race. 

5- 9—Southampton, 
cia] Car Show. 

9-10—Belgium. Grand Prix Automobile 
Race, 

17—Germany. 
Race. 
20-22—Llandrindod, 
Car Show. 
OCTOBER 

3- 7—Washington, D. C. Nationa) Safety 
Council, meeting. 

8- 7—Buffalc, N. ¥. National Metal Ex- 
position, 174th Regiment Armory. 
W. H. Eisenman, 7016 Euclid Ave., 
Cleveland, director. 

8- 7—Buffalo, N. ¥Y. National Metal 
Congress. Sponsored by American 
Society for Stee] Treating, with co- 
operation of American Society of 
Mechanicai Engineers, Institute of 
Metals and Iron and Steel Divisions 
ot American Institute of Mining 
and Metallurgical Engineers, Ameri- 
can Welding Society, Wire Associa- 


tion. 
13-22—London, England. Olympia Show. 


England. Commer- 
Grand Prix Automobile 


Wales. Commercial 
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Acoustical Treatment of 
Automotive Problems 


This is the third installment of a | 
paper by William Jack of Burgess | 
Battery Company, delivered before 
the Pittsburgh section, S. A. E. 
this installment Mr. Jack discusses 
construction of mufflers, 


Recent laboratory and commercial 
developments have shown that an 
entirely new method of attack is 


possible for distributing the exhaust 
slugs. We have found that a 
straight, unobstructed, perforated 
duct surrounded by sound absorbing 
material acts as a very efficient 
muffler. The pressure disturbances 
expand into the material at right 
angles to the line of flow. The gases 
themselves flow through the unob- 
structed center opening, and the 
back pressure due to restricted 
openings, baffles and diversion of 
flow is not developed. We speak of 
sound-absorbing material because it 
is generally considered that. Its 
major function in the muffler, how- 
ever, is to distribute the exhaust 
slugs. It does this by virtue of its 
impedence to pressure variations. An 
exhaust slug of high-pressure gas 
arrives at the entrance of the muf- 
fler. This slug of high pressure is 
surrounded on all sides by relatively 
low pressure. The gas tends to ex- 
pand in all directions and tends to 
enter the absorbing material. It 
enters this material under the in- 
fluence of its own high pressure. It 
will come out of the materia] more 
readily when there is low pressure 
in the center tube. As this occurs 
successively as slugs pass through 
the muffler, it is readily seen that 
the pressure peaks are retarded and 
fed back into the pressure hollows. 
This explanation of muffling is 
known as the out-of-phasing theory 
and satisfactorily explains most of 
the experimental observations. 
When the end of the muffler is 
reached, irstead of having a definite 
amount of gas flowing per second, 
with a pulsating characteristic hav- 
ing a large ratio between maximum 
ressure and minimum pressure, we 
ave the same amount of gas flow- 
ing, with a minimum difference be- | 


In | 








OPEN BODY TRAILERS 


| | be rs and top ri uils give additional 
istiffness. Tail gates and upper doors 


seroma to carry the 


Side frame mem- 


,of sufficient 


|load if required. 


Prentice Sponsors House 
Organ, Fastener Facts 


| 

i 

9 " « i > . 

The rransportation Products lor full doors are standard on these 

| Company, Canton, O., is putting out bodies 

| The G. E, Prentice Manufacturing | new models of its T-P trailers in Side stakes are pressed integral 
tween maximum pressure and min Company, New lIritain, Conn., is open-top body styles. | With the side sheets and are inter- 
mum pressure "| sponsoring a house organ known as Light weight is claimed for these locking 

A 100 per cent. muffling system] Fastener Facts. It is devoted to units, three longtidunal sills being The ridge pole is sectional and 
_ . ' + phos ao | use f two center ones and | may be readily removed. The cross- 

gives a perfectly smooth flow at one | one | used in place of , : 
ceeanane ba y haan. 3 rs ys the promotion of the various slide- |two side members. This construc- | ties are adjustable forward or back 
practical to reach this point, but it | fastening products of the company. |tion permits the fifth wheel to be |and may be changed to suit the 
can be “approached very satisfac-|The magazine will be issued six | placed directly 7 the ee — load. 
torily with a minimum imposition] times a year—in spring, summer, |‘!!! to give a direct pull through | , 
of back pressure. With this type of} 41) winter. holiday and A winter | the rear of the trailer. Pressed | BASTIAN-BLESSING CO.’S 
muffling, the system is capable of |*" ’ selina | hollow —~~ are used a8 cross WELDING ROD CATALOGUE 
absorbing pure sounds formed at| CHICAGO RIVET HAS | membe rs. Tubular Timken axles are 
the exhaust valves, and gives a| employed. Brakes are of the in- : 
most satisfactory means of com- | NEW CATALOGUE READY | ternal expanding type. | The Bastian-Blessing Company, 
mercial muffling. For loading machinery or heavy |Chicago, Ill., is putting out a new 


in its simplest | 


material a heavy ring is set into the 


covering its welding rods 


Png ne = on concentric | aoe ra jg ge Pe | oor at the front end of the body. eer eathor This volume is 
cylinders. ‘The outer one is solid Company, Chicago, Ill., is putting | This ring is anchored oO ie oonaee F ocket side and gives a complete 
and the inner one perforated. The |OUt a new catalogue of brake service {Sill and will be found valuable | pockes | : Yo f 

, te fi 4 ‘ ; e _ |where block and tackle are neces- |description of each rod, plus a lot 0 
space between is filled with sound- | equipment. This new list shows | nee | information as to the proper rod to 
ee tube mee have | Drioes to meet the 1932 levels of | ‘The floor is of alternating wood | use for specific ope ees roe 
several specifications, but satisfac- | economy in cost and operation. A and steel sections, laid crosswise. | contains a number 0 oe ue ee 

results are obtained using | Copy will be sent to any one inter- | The steel sections are pressed. Each j|for the use of the welder anc 


tory 
3-32-inch diameter holes, 9-32-inch | 
on centers. This gives a small hole, 
easy to punch, and large enough so 
that die breakage is a minimum. 
The opening is approximately 8 per 
cent., but this is enough to allow 
the pressure disturbances of the 
sound waves and pulsating exhaust 
slugs to completely penetrate the 
inner tube and enter the absorbing 
material. 


CONSTRUCTION 
RESONATORS 
There is one specia] type of out- 
of-phasing known as resonance, or 
neutralizing. A sound of fixed fre- 
quency entering a _ branch pipe 
which is blanked at the far end will 
return, generally, with a different 
phase relation to the sound in the 
main pipe. If the branch pipe is of 


OF MUFFLERS 


such length that the sound returns | 


180 degrees out of phase it will neu- 


tralize, at least to some extent, the | 


sound in the main pipe. For a 
blanked tube neutralizer the branch 
should be one-quarter wave length 
—that is, if we wish to neutralize a 
note of 100 cycles, which has a wave 


length of approximately eleven feet, | 


the branch 


three inches long. Higher frequen- 


(Continued cn Page 6) 








Oxweld Regulators 





The Linde Air Products Company, ; to that used in other Oxweld regu- 
New York city, has recently added |/@tors. It is detached from the dia- 


two new regulators, 
type R-48 oxygen regulator and the 


Oxweld type R-49 acetylene regu- 
lator, to its line of Oxweld welding 
and cutting apparatus. These new 
regulators have been designed to 
provide the Oxweld line of appa- 
ratus with a pair of lighter duty 
regulators, particularly for use with 
the Oxweld type W-15 welding blow- 
pipe in the Oxweld sheet metal 
welding outfit. 

These new regulators of the stem 
type are the most compact yet de- 
signed. The bonnet is held in place 
by a forged brass cap ring, designed 
to assure a non-leaking diaphragm. 
Assembly and disassembly are fa- 
cilitated by the ribbed cap ring giv- 
ing an easy grip. 

The Monel metal stem is similar 


the Oxweld | Phragm, 


thus providing increased 


pipe should be thirty- | 





smoothness in the operation of the | 


regulating mechanism. The dia- 
phragm is made of the same rubber 


composition material used in other | 


Oxweld regulators, 
are made of cadmium-plated steel. 
Pressure forgings are used in the 
body cap ring and pressure adjust- 
ing screw. This screw has a high- 
thread pitch, which permits rapid 
pressure adjustment. 


and the springs | 


A new type of safety release is in- | 


corporated in the Oxweld type R-48 
oxygen regulator. 


The hose connection on the Ox- | 


weld type R-48 oxygen regulator is 
for %-inch oxygen hose, and on the 
Oxweld type R-49 acetylene regu- 
lator is for %-inch acetylene hose. 
Other size hose connections can be 
supplied if required. 


| 
| 
| 
| 





section of the steel body is a truss 


lested on } receipt of request. 


'gineer. 


Is There a 
CADILLAC-LASALLE DEALER 


in Your Community? 


v 


If not 


this may interest you 


lf you chance to live in a community in which there is no Cadillac-LaSalle represen- 


. s : - s¢ il ; = > > 
tative, this message may be of interest to you. Cadillac is now building four complete 


lines of automobiles—a LaSalle V-8, a Cadillac V-8, a Cadillac V-12, and a Cadillac V-16, 


They range in price and degree of Juxuriousness from the LaSalle V-8 to the magnificent 


Fleetwood creations for the Cadillac V-16. All in all, there are sixty-three body types, 


four different chassis, and eight wheelbases—designed to meet every conceivable prefer- 


ence in the fine-car field. .. . As a result of this extremely wide coverage, it has become 


possible to extend the Cadillac-LaSalle franchise to a number of communities pre viously 
or some other community 


without a Cadillac-La Salle dealer. Perhaps your community 


in which you may be interested—-is among these newly-available localities. If so, it rep- 
resents an opportunity to join one of the most enviable dealer groups in the automotive 


industry . The Cadillac Sales Department has prepared a complete list of available com- 


munities, and can advise at once as to whether there is a possibility at any particular point If 


you are interested, write directly to the Cadillac Motor Car Company, at Detroit, Michigan. 


MOTOR CAR COMPANY 


Division of General Motors 


MICHIGAN 


CADILLAC 


DETROIT, 














New Gold Crown Six-Cylinder En 


gine Used in Reo Speed Wagon Un 


it 
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‘Get the Deposit Now’ Slogan 
Rules This Sales Department 


(Continued from Page 3) 


TIRE PRICES WILL 
ADVANCE 104% IF 
EXCISE TAX COMES 


(Continued from Page 1) 


ber is in the hands of a few pro- 


ducers here, and that intercompany 
sales would make nnecessary the 
importation of much rubber for 


some months. 

While production of new automo- 
biles is 50 per cent, below that for 
last year, there are reported to be 


used cars with this firm is through 
the use of substantial, tinted hand- 
bills, 7x11 inches, as strong as a 
thin pasteboard, though more flex- 
ible. New cars are advertised, with 
prices, on one side of the bill, and 
used cars, with the range of prices, 
on the other; also the various shop | 
services, such as general expert me- 





almost as many cars on the road 
this year as last, and the demand 
for replacement casings and tubes 
is, therefore, a large factor. The 
Rubber Manufacturers’ Association 
reports that the business done by 
about 80 per cent. of the industry 


chanical repairing, body and chassis 
repairing, axle and fender straight- 
ening, lacquer refinishing, glass in- 
stallation and making keys for all 
makes of automobiles. The twenty- 
four-hour storage feature also is| 
mentioned, with capacity for 100 





partment stores and other establish- 
ments are using them today, show- 
ing there is a strong belief in what 
they can accomplish. During the 
business depression, we have found 
the handbills particularly valuable.” 

Other methods of advertising are 
displays in the telephone directories 
of the two companies operating in 
Philadelphia, theater programs, di- 
rect mail on service topics, and the 
classified columns of two daily 
newspapers, and, occasionally also, 
displays therein, covering used cars 
only. 

A point insisted on by Heinel 





Announced Today 


os 





REO’S NEW Speedwagon carries V-type radiator design, shown above 


REO ANNOUNCES [ts * 
NEW GOLD CROWN 
SPEED WAGON UNIT 


(Continued from Page 1) 


third time Hupmobile has walkea 
away with highest awards for 
beauty, elegance and style in com- 
petition with many of Europe and 
America’s costliest cars. The latest 
distinction, announced today by of- 
ficials of the Hupp Motor Car Cor- 
poration, is contained in a letter 
from a company representative in 
southern Europe. 


SOUTH JERSEY JOBBERS 
ANTICIPATE BUSINESS 
GAINS THIS SUMMER 


Camden, N. J., May 13.—South 
Jersey jobbers anticipate a busy 
spring and summer season if the 
equipment they have been selling in 
the past few weeks is any indication. 

Practically every garage in this 
area that does any kind of repair 
work gets its supplies from a Cam- 
den concern which carries one of 


the most complete lines of its kind 
|in the automobile supply business, 


A. A. A. OHIO CLUBS “We are constantly urging garage 
}men to make their equi ont 
TO MEET MAY 20-21) equipment as 


}modern as possible, so as to better 


insure standing up under heavy 
punishment. 

In addition to the superpowered 
speedwagon line, fitted’ with Reo’s 
gold crown truck engine, priced at 
$745 f. o. b. Lansing for the chassis, 
the Reo Motor Car Company con- 
tinues its four-cylinder speed wagon 
line priced at $625. Both six and 
four cylinder speed wagons are 
available not only with the full line 
of Reo-built standardized bodies, but 
also as tractors for semi-trailer op- 
eration. When they are built for 
trailer operation vacuum brakes are 
fitted. Complete semi-trailer units 
are priced at $1,575 up f. o. b. fac- 
tory equipped with hydraulic brakes 
@nd vacuum booster. 





serve their trade,’ says Elwood 

Columbus, O., May 13.—Figures| Heimbach, member of the firm of | 
nationally known in the automo-| Heimbach’s Auto Supply House, Inc, | 
| 


Mt. Ephraim Avenue. 


tive industry will take part in the : ; 
annual convention of the Ohio clubs ‘Likewise we always tell motorists | 


of the American Automobile Asso- | 6° Patronize their neighborhood gar- 
ciation, to be held here May 20-21. | #8® or whatever place using Heim- 

Members from seventy-eight Ohio | 24ch automotive service, in an en- 
clubs are to attend, and officials | 28Vor to give customers of that 
from the Washington headquarters particular garage the best service | 





of the association will be on the pro- possible in the shortest possible 

gram. Lynn B. Timmerman of Lima. | wme. . 

O., president; Alex W. Krumm of The virm does a wholesale trade 

Columbus, treasurer, and Charles C only. Ae i ee ae Tepes | 

Janes, secretary, are making the ar- nen machetes come 6Sne 
> even mechanics’ work suits and 


rangements for the convention 


coats are most in demand, 
HUPMOBILE CAPTURES ——aaaes =6maehine 
ee abies equipped for  reboring 

NEW El ROPEAN HONORS | grinding pistons and other machine } 
Detroit, Mich., May 13.—For the! work in daily demand by garages, 


shop is} 


resulted in shipments of 7,007,990 | cars. 


| do, 
for manufacturers to build a vehicle | Neil McLeod, Jr. 


year, of which all but 869,246 were 
balloon style. Total shipments of 
inner tubes were 7,134,673, while 
shipments of solid tires and cushion 
tires were 28,234. These figures 
compare respectively with 9,014,051 
casings, 9,001,148 tubes and 42,139 
solids and cushions for the first 
quarter of last year. 


A. S. A. DISCUSSES 


(Continued from Page 1) 


the engine used as a brake, might 
exceed the safe operating speed of 
the engine, a speed which would not 
be reached when operating at full 
power on the level. Engines should 
be developed to operate as effi- 
ciently on part load as on full load 
and this turns one’s mind to the 
Diesel type which, however, in the 
opinion of the speaker, are not suf- 
ficiently advanced at the present. 
Future developments will replace 
the present type of clutches and 
sliding gear transmission. 

Axles have been made heavier 
in accordance with other develop- 
ments and Mr. Bachman did not see 
any other alternative in this con- 
nection. 

Power steering is being developed, 
but at present is not satisfactory 
because it has taken the “feel” 
from the operator. 

Discussing motor truck operation 
from the maintenance standpoint, 
A. G. W. Brown, automotive en- 
gineer of the Borden Farm Products 
Company, stressed the need for 
keeping complete records of the 
operation and maintenance of each 
vehicle. He commended the equip- 
ment manufacturers for their con- 
tributions of time and labor saving 
devices, which have become a large 
fact, or in the service program. In 
Mr. Brown's opinion a standardized 
fleet is desirable from a mainten- 
ance standpoint. 

A comprehensive maintenance 
program requires a knowledge of 
| operating conditions, adequate 
shop premises with the necessary 
tools and shop equipment for 
economical maintenance, and ade- 
quate cost statistics, supervised by 
@ manager who can handle and 
direct men. 

Specialized work, such as reboring 
cylinders and other work of this 
nature, should not be attempted in 
the general 
since this work may be more econo- 
mically accomplished by outside 
specialists. 

Mr. Brown contended that drivers 
should be educated along mechanical 
lines sufficiently to explain trouble 
}encountered on the road by tele- 
phone. 

Mr. Pride of the Pride Transpor- 
tation Company, in discussing de- 
sign requirements of fleet operators, 
favored (1), a short wheelbase on 
the motor truck of the future, with 
a shorter turning radius; (2), power- 
plant in the midle of the vehicle; 
and (3), rapid acceleration. The 
latter requirement should be 
achieved by introducing more power 
if necessary, or by changing the 
engine design, which would fulfill 








casings for the first quarter of the | 


TRUCK OPERATION, 


maintenance scheme, | 


Although the house does not 
|favor the regular practice of door- 
ibell ringing, which is deemed a 
waste of time, occasionally Behan 
will take handbills along with him 
for distribution, ring the doorbell 
and ask whoever comes to the door 
whether the family owns a car, the 
name of the make and the year of 
ithe model, introducing his talk with 
a smile and a cheery greeting. These 
|queries prepare for a good opening. 
If sufficient interest in the purchase 
of a car is shown, Behan will fol- 
low up his opportunity. Should the 
family car be one of a 1929 model, 
for example, he will remark, “Well, 
it’s time to get another car, then, 
isn’t it?” 

These handbills are issued every 
two weeks and the distribution is 
made by the brothers and their em- 
ployees, as they do not care to trust 
to hired distribution crews. Each 
handbill is carefully slipped beneath 
the front door of the dwelling ap- 


proached, so it will not be damaged | 


or blown away. 

“The handbill distribution costs 
us $35 for an issue of 5,000,” said 
Roland Heinel, “and we have found 
this method of advertising very 
helpful. We formerly used hand- 
bills extensively in our grocery busi- 
ness and it proved a_ valuable 
method then. More and more de- 


Acoustical Treatment of 


Brothers is that delivered prices to 
the customer are always quoted, 
never f. o. b. prices, as they believe 
the latter only serve to confuse and 
irritate the purchaser. Used cars, 
reconditioned for sale under a thirty- 
day guarantee, placed on the main 
floor, are no longer tagged with the 
price, as formerly, the house con- 
sidering it better policy to place the 
figures in pencil and very small, 
separated about the corners of the 
tag, where they can be read by the 
salesman, but not by the prospect. 
The reason for this is, the house 
once lost a sale in the following 
manner: On the floor was a used 
car, reconditioned thoroughly, and 
of fine appearance, plainly tagged 
at $325. A prospect, entering to 
make a deal, asked an appraisal on 
his old car, and was offered $250 by 
the house. He immediately said his 
car had just been reconditioned and 
was the same make and model as 
that on the floor priced at $325, yet 
the firm would offer only $250. 
“No sale” was the result. Now the 


tag bears only the year of model in 
plain figures. 

Some used cars are kept on the 
second floor, and the shop is on the 
third floor. The quick service de- 
partment is open from 8 a. m. till 
10 p. m. on weekdays, and from 8 
a. m. till 6 p. m., on Sundays. The 
parts department is open on a simi- 
lar basis. 





Automotive Problems 


into trucks and buses of such pas- 
senger-car features as free wheeling 
and air wheels and developments in 
power steering, which are being 
made for larger commercial vehicles. 

Restrictive legislation will make it 
necessary to place more of the load 
on the front wheels. The maximum 
loads on wheels and axles must de- 
crease. This should be possible by 
reducing the dead weight by the use 
of alloys and improved designs with- 


(Continued from Page 5) 


cies which hae shorter wave lengths 
| require shorter branched pipes. This 
|}is the simplest type of resonator, 
known as a Quinke filter. Other 
types, along the lines of the Helm- 
holtz or bottle-type resonator, are 
available, and their functions have 
been known for some time. The re- 
sponse of a Helmholtz resonator in 





out decreasing the pay load. 

The speaker predicted a more gen- 
eral use of tractors and semi-trail- 
ers with light vehicles, such as the 
Chevrolet and Ford, to replace some 
trucks which now carry 3% tons and 
more, 


OHIO’S TRUCK RESTRICTION 
ORDER UPHELD BY COURT 


Cleveland, O., May 13.—An in- 
junction to restrain enforcement of 
the Ohio law fixing permissive | 
weights and maximum loads which 
may be operated by motor vehicles 
over the state highways has been 
denied by Judge Jones in the East- 
ern Division of the District Court 
of the United States for the North- 
ern District of Ohio. 

The complainant, Joseph J. Bar- 
nett, sought an injunction against 
James Moloney, sheriff, et al., alleg- 
ing that employees had been arrest- 
ed in Lake county while operating 
trucks on a route between Cleveland, 


©O.. and Rochester, N. Y. It was} 
claimed that the state law offends 





this requirement. 

Ted Pratt of the Motor Truck As- 
sociation stated that at the last 
meeting of the Eastern Conference 
of Motor Truck Administrators it 
was pointed out that operators pay | 


what design engineers do or do not| Ave., Westfield, has filed articles of 
It was fallacious, he asserted, | incorporation 


cylinders,| and call in a state to build roads | include Barbara J. Epps, Roswell 8. 


to permit its safe operation. 
The motor commissioners, 


|the Fourteenth Amendment to the 


Federal Constitution. 


NASH DEALER CHARTERED 
Elizabeth, N. J.. May 13. — The} 
Nash-Westfield Company, 309 North | 


with County Clerk 





Mr, all of Westfield. 


its commercial forms is very com- 
plex, and considerable study is nec- 
essary to apply it commercially with 
best results. The Quinke type at- 
tenuates over a narrower range than 
the Helmholtz type. As noises en- 
countered in practice usually extend 
over a wide range, the application 
of this type is usually limited to ex- 
perimental work on closely con- 
trolled frequencies. Occasioally a 
predominant noise in a narrow fre- 
quency band is encountered, where 
a Quinke is useful. 


BACK PRESSURE AND 
PERFORMANCE 

A muffler is only useful when it 
gives an appreciable amount of 
silencing with a minimum impo- 
sition of back pressure. Almost 
any one can obtain a suitable de- 
gree of muffling if a large enough 
muffling system is used and enough 
back pressure is imposed. To ef- 
fectively silence the automobile en- 
gine, however, with a small design 
and with a minimum loss in top 
speed, is a problem worthy of our 
best efforts. A few figures will 


serve to show certain conditions of 


the problem. The horse power re- 
quired to increase the speed of a 
vehicle one mile per hour depends 


in general on the size of the ve- 
hicle and the speed range where 
the increase is desired. A typical 


figure is four horse power for the 
top speeds of the larger eights in 
the 100 horse power class and two 
and 


a half to three miles at top 


The incorporators|speed of smaller cars in the 
}seventy and eighty horse power 
| Nichols, Jr., and Robert S, Snevily, | class. 


(To be continued.) 
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CUMULATIVE NEW PASSENGER CAR REGISTRATION STATISTICS, APRIL, 1932 


Returns for today: Idah 
In this table 15 states and the District of Coenen ©, Maryland, Missouri, New Hampshire, Utah, Vermont and District of Columiba 


AUBURN GROUP © 


_ CHRYSLER GROUP 








FORD GROUP | 


















Chrysler 











Plymouth 
Cadillac 
































Chevrolet 


La Salle 








_GENERAL MOTORS GROUP 


Oldsmobile 











Totals 



































Deewere fd 2 Ue CG 1 39| 56 | 11| 3 14] 26 3 157 11| 29| 226 
Florida | a a. 20 95|  ~=—Ss«d 488 61| 1} 62, 48) 5 360 St oe 466 
Idaho ee ee Oe 6 22| 40] 34| —1”~”~C=«SSSYYS:*iWXT 1 93 ae a 
Illinois» Ss [si] Ss SSsi«d 809 302; 279 935 ~ 1825 | 522; «6 «648 400 71| «2648 43 | 380) 473} aia 
Maryland —Sss[|_ S22] |i} S48] SB] CS TC*«‘iYSC:«‘“C;* 3, 49, =—s ‘78 7 955 a Ts 
Michigan | 30 1 31] 151 224, 151/602) «1:28 376| 24 ~ 400] 296 61 1697) 26 357 ai] ee. naa 
Minnesota — a ae j  __—s«ilj—si93|— 42] T_tCié 568) 226, 12) 238 ~=—Ss«134)—i(ié‘izYCSC*«édADT;—C‘CCSCO{ —T09|-— 91 ——is 
Missouri io ae ee) 180 109| 496 853 | 318 9| 327, —s«21:74 13; 1757 1) 93) 213) — 3355 
New Hampshire | 2 - 2h 18) —i(‘izz]:«O#~*~«é 113/ 175 | 58; 59, 46 5| 278 1 : T7] 6 ' a 
North Dakota | yl - 1] 6 | Sti‘d‘’CtC“‘(‘és“‘TCO”*#*;*;#«;«& Say;:téi‘C‘SO):*OWOUC~™YSOUO#~#UWSiY;~C~«s 1, 273 ; “8 ) ih — $ 
South Carolina | 4|__ oe __ 44 aay 17; 48 1i1| 48) .. 48), <a td! 388) al = ——i 
Utah | 7 | 7 3) ~ gg 5 18} 35 | 17| | ~1T] 15 i] 131 1 ji nae —ter 
Vermont | 8 _ ee 9 16 55] 96 | 18) ° ;  ~—s«d18]tts«B ij 183 2 i8j «48 as 
West Virginia =| —_‘1ij| peace x 12} ot 383i 42 170 - ofS o)t—“‘iéssCS i) a 23,2 iN 
ae . s Sec ns a : 7 __ 66 278 481 | 186; 3} S189] «170 231126} i S107], “i78) «1608 
um ia | 24 | 39 135) 262 29| 7| 36 718 15 609| — 1 55| 97 855 
~ Line Total ns 14| 922 “aa 894| 3585) | 2094 91| 1618] 221| 12554 109) 1007] 1893 
Group Total | | l 320] ] | | 6442 | l 2185 | l | | l 17402 
Same, a | J | 4] 23) aa: 6; 5S} SS 39] 207 4 22 44) 324 
ee on + 7 4 #1 a a 2 a Rl 939) 5| 944) 88) |SCCé0B 3] 25] Ss‘) (Gs~=<CS*é‘ié«sC 
Idaho, 1931 satiate tte cin ng Bee 210) | 210 | 16 245) of oa 
a -;—* i ms + — = me : a a 1548] 5179) 58] 5237] S719] S139] 4611] — i] a 
es Ae! - 35 3| 267 1133 3| 1136-138 342; —s«d#O|si(ité‘iéw|:C*~*«C i 
Michigan, 1931 | _200,—S—s 207] 353 171; 473 135 ay 4713 23, Fai] 666 is “ais ay 3 aia ad = ——aa 
Minnesota, 1931 | 72] ———=S5 77 | 224, 46) s«155 235 660 | 2129, sis, ~St«‘(«té«i BG || 222 21 1956 T7- 337] ~ 39, a 
Missouri, 1931 | — aa aia 80, 134,55] 2011499 539 | “1941| 0) 1952] 227 21; «2656; —ti«éi24| 163; — $26) ——3908 
a “ay cess B 18| _5tj15) 85] 87188 576, Ss] ~=S(séS7]~Ss04]—S—‘ia‘iY’SC ‘a“# SQG7|_—“(‘<‘asésC?O)OOOUCCTOO __116| 166 
ota, ’31] gq =S lj rr lm HC CS 25) 87 | 464| 1|_ 465 | 42 a. lUati<“‘i‘ tC 58| ae aa 
So, Carolina, 1931] __‘1 2 3| 38 38,43 21; —sts«édO 6425—C a an. ee en ae |e 
Utah, 1931 | 1, 9| oe 35 5 66] 283 | 283 | 42 5 004 1 7 a 
Vermont, 1931 | a oe ee 44,12 49 51 156] 319 i] 320] 83 7 286 4 i rime a zat 
a Virginia, °31| 37, 8902) 80S] S83 CYC 1| 831] —~—=S72 ae ~~ 1123 
aa _-- J. a 7 108 | 157) 86 231 108 582 | 1796 5| 1801] 3:16 18,2150 18 “210-421, 3133 
* = 2 53 | 53 33 94 22 202 | 1157 8 1165 | 111 8 880 13| 86; «120)—i(s«éd22B’ 
Line Total, 1931 1074 73 1 ua; aanal 494 1 99547 122, 2931 372| 23345 238) 2348) SaDal 
a | a | 372 345 236| 2346) 3A92| ES 


Group Total, ’31| 












































































HUDSON GROUP STUDEBAKER GROUP WILLYS-OV’R’D GR’P NON-AFFILIATED MANUFACTURERS 
S = - = ; State 
States 3 ‘ sai uk | = = E S Z| Totals 
© = DS | Pat <= - = Z & os 
c S sS>/|s6 Ss § 7 & 2S 
| és & |e°o;ee | &€ él/«e]s6|e ge 
Delaware ~ | 7| 2| 9| 7 4 11] 3 3| | 1] a ak 10 CC] 
Florida | 21| 11| 32 | 1 12 10 23 | 7 2 9 | 1 4 14| 6 13 12 9 3} 37 | 847 
Idaho . oc. - 6; 5 6 11} 4\ | 4| 1 ~ 4 | — eee ao 2, 4| —2a2 
Illinois | 185) 73 258 | 35° «137, + ~=—:266 438] 175 26 201 | 14| 11 102| 137 8| 266 113; «26, sd], 982 
Maryland | 41) 13 54 | 5 25 38 68 | 36 4 40 | | 26 8 50 36,4] 10 1,860 
Michigan | 201| 110) — 311] 10 90 75 175 | 71 5 76 | 6| 2 75 16 4, 88 65, 39} 12| 5,116 
Minnesota | 57| 26 83 | 7 46 83 "136, +115; + ~=S «16 ij |. 2 3 3 1 67 31 6 4| 3,231 
Missouri | 55 25) 80 | 16 34 54 104, «102 10 112 1 2 35 41 888 34 19} 12| 4,024 
New Hampshire | 26) 12) 38 | 1 19 26| 46 | 10| 1| — -«. «= i 1 3 43 10 6| 1| 821 
NorthDakota. | 6| i) 7) | +8 5S! 13] — 30)_ — I ff x| ss. 2. 10 “1|oaay sé 
South Carolina | 8 Ti | t «ca ss =.6.6CUTCLti<C‘CSLSC.C 3 2 2h 2|i‘(<i‘étrk eT 
Utah. | 7| 7 14| 8 “9 COT ‘- | — x. Uo 10 4 1| | 281 
Vermont | 26| 8 34 | ] 9 10 20| 18 ] 19 | 1 1| 10 6 17 6 ] 1| 538 
West Virginia | 40! 10| 50} 15 15 31} 43 5 48 | | 19 7 17 14 5 2| ~ 1,183 
Wisconsin |” 108; 48 156, 5 42 74 121] 97; :12 109 | 7 27 145 147 26 6 7| 3,064 
Dist. of Columbia} 43, 8 51] 3 2 39 44| 13 1 14] 22 15 1 65,7 1} 1,407 
Line Total | | 7 93 5 | 32,118 
Group Total | | 1196 | 1264 | 815 | | | 
Delaware, 1931 . 17 9 26 | 1 3 4| 11! 3 14 | 4 1 5 1 13 i0 1 11]  ——«690 
Florida, 1931 |  64| 36| 100 | 3 31 34] ~—Ss22 3 7 ~ 9 44 13 4 17 11 4 20 | 2,575 
Idaho, 1931 [| __ 10 4 14 | 16 16 | 8 ] 9 | 2 1 6 ] 1] 4 3 | _ 649 
Ilinois, 1931 — |_—-366 152 518] 45 502 547] «291 ~SCts«G 357, so 21 115 196 41 400 172 51 137| 17,004 
Maryland, 1931 | — 87| 41 128 | 16 74) 84 | 70 11 81 | 5 26 43 3 56 4,28 | _ 3,738 
Michigan, 1931 | 546| 197 743 | 2 168 170] +176 19 195 | 53 | 82 80 45 106 62| 80 53] «14,166 
Minnesota, 1931 | 1@5| 80 245 | 10 178 ~ 188) 272; 22 ~ 294 | ~  3| 66 80 6 118 41 26 32] 7,816 
Missouri,1931 | 124) 47 171 | 28 108 136] 158 26 184 | ] ~ 8 ~ 53 44 31 127 25 11; ‘:116] 6,886 
N. Hampshire, 31] 73, —37|_—=S sd] 4 40 44, —*5 5 66, | 4 15 19 3\ «60 17; «6, ~Sts«éC 1,844 
North Dakota, ’31| 1 & ony f[- a ee 67| i - © ©38 3 19 2 3] 1,400 
So. Carolina, 1931[ 25) 8 33, #41 ~ 19) 20 | 9 ij — : “3 16 6 2 8| 1,746 
Utah, 1931 | 14, «12 26,1 16 17| 20| 1 21 | | 2 20 1 27 7 ) 8 | 887 
Vermont, 1931 | 73, 3 104, 2 ~ 4 9} 47 3 50, | 4 t ] 42 6 3, 1,213 
West Virginia, ‘31| 64 ij t*té<“‘sSYS!O!~C~dtC~<‘<;‘(<;W”*~*«SKY:CO”*;*;*«CAY:*C*;‘iY:COC™C*‘*G “102, . 36) ~—=« 3) 35, ~~=«5| Ss i| 2,674 
Wisconsin, 1931 | 212; —69,—S——iB] SS 1— sid 191 2% 3 3 25 6,727 
Dist. of Col., 1931 | 56 17 73 | 8 62 70 | 22| 7 29 | 6 32 4] 7 46 36 ee 
Line Total, 1931] 1903; 759) 129 1472 = 1532 191 73 73 562 6 é 73,023 
Group Total, ’31|_ 2662 | 1601 | | 1723 | | 
*Not in 1 product tion 
SUTTON PLACE MOTORS ist Avenue and 63d Street in this} REPORTS NEW ENGLAND | of the association's club managers | tor law removing restrictions now 
ol | BUSINESS BASIS SOUND |@nd “sales representatives. |imposed upon vehicles owned by 
TAKES PLYMOUTH, DODGE | C. Jacobs heads this company as Boston, May 13.—The funda-|ppnn JOINS JERSEY | non-residents. After July 1 Penn- 
sylvania motor vehicles may oper- 





| president and L. Curti is vice-presi- — a of og ——" IN VEHICLE RECIPROCITY te in New Jersey throughout the 
New York. May 13.—Sutton Place |dent. B he: : ; _{|business and financial institutions! , 5 we me .|ate in Ne sey tl 
« y tor ace | dent oth these gentlemen for was the basis of a talk by Russell E. Trenton, N. J., May 13.—Pennsyl lyear without the obligation to pay 


ania and New Jersey motor vehicle|q registration fee, and New Jersey 


Motors, Inc., handling Plymouth | merly were connected with DeLisser 
an | cars may operate in Pennsylvania 


and Dodge cars, is opening for | Motors, at 1828 Ist Ave., Ford deal- 
business on Saturday, May 14, at/|ership. 


Singer, assistant secretary of the | ¥ 
American Automobile Association,|owners will benefit through 
|before the New England conference |amendment to the New Jersey mo- {under similar conditions. 
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THis Sparhling LINE. 


, MEANS PROFIT NOW , 
WHEN YOU NEED IT 


DON’T TRY TO BUCK THE TIDE! .. . YOU MUST HAVE 
A COMPANION FRANCHISE TO MAKE MONEY NOWADAYS 


Here are three models in the New De Vaux 
80 line . . . Above: Custom Sedan and Custom 
Coupe; Below: Custom Convertible Coupe. 


The Continental-De Vaux program is going ahead 
steadily —as you would expect of any development 
sponsored by Continental Motors Corporation. 


These cars are being built carefully and well — to earn 
the repeat orders of motorists in years to come. Favorable 
reactions from all parts of the territory have greeted this 
tailor-made quality at low prices. 


You Deal With An Old Friend 


. . . for who in the Industry does not know of 
the stability and integrity of Continental 
Motors, builders of the “‘Red Seal’? Motor, 
praised the world over for its dependability 
and brilliant performance. 


THE NEw 


DE VAUX 80 


Built by Continental... 


Powered by Continental 


We believe the New De Vaux 80 is a “‘natural’’ to go with 
your present line. It should quickly give you the extra 
turn-over you need nowadays to change loss to profit. 
Territory is being closed out daily. YOUR INQUIRY IS 
INVITED. 


80-Horsepower ‘‘Red Seal’’ Continental Motor « Aero-Line Bodies 
e Free Wheeling « Engine Cushioned in Live Rubber ¢ 114-Inch 
Wheelbase « Constant-Mesh Transmission e« Form-Fitting 
Cushions e Startix and Ride Regulator (At Slight Extra Cost) « 
Owners’ Service Policy «¢ Many Other Valuable Features. 


PRICES START AT 


2725 | 
ie 


R. H. MULCH, General Sales Manager 
Continental-De Vaux Company, 
Grand Rapids, Michigan 


Dear Sir: 
Send me complete details regarding the 1932 De Vaux Franchise. 


I Fe 8 
CN 8 


Now Handling 
ADN-9 





